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22Note: (1) Including Yamada Consulting Group; (2) Partnership where Equita is co-founder and founding member

Executed 22 M&A deals with an aggregate deal value of ~€20Bn in 
Italy

The advisor of choice for Board of Directors of listed entities in 
the context of complex transactions

Growing M&A Advisory team, counting today +40 professionals

Proven and unquestioned ability to successfully operate both large-
scale deals (Equita SIM) and small to mid-sized context (Equita 
MidCap Advisory)

Assisted Italian companies and PE funds in 8 buy-side mandates

Assisted Italian entrepreneurs and PE funds in 8 sell-side 
mandates

Undisputed leadership in the Financial Institutions sector, having 
contributed to the success of several relevant transactions

Multidisciplinary offering covering Mergers & Acquisitions, 
Strategic advisory, Debt & Capital advisory and Family Business 
advisory

#4
#9

Ranked 4th by deal Value and 9th by deal Volume, Equita stands as 
the #1 Independent Advisor overall in Italy based on combined 
positioning

#13 EMEA Mid Cap M&A Player by Deal Volumes in 2025

Executed more than 850 transactions in 5 years with an aggregate 
deal value of >€ 37Bn in ~30 countries

Leveraged our global presence to advise on ~80% cross-border 
transactions

Top 10 M&A advisor in several countries worldwide (LATAM, 
Germany, Benelux, Italy, Eastern Europe, Japan)

Clairfield International(2) now boast +500 professionals across its 
offices spread around the world

Extensive industry coverage with 70 senior advisors

#1 Independent M&A Advisor in Italy… …and Top 20 Worldwide

#11 Global Small Cap M&A Player by Deal Volumes in 2025(1)

EQUITA consolidates in 2025 its role of leading Independent Advisor in 
Italian M&A market…
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Breaking into the top 10 rankings by Deal Value and Volume as 1st 
Italian Independent M&A Player…

Rank Country €BnIndependent
Player

44

32

24

20

19

17

16

16

15

15

1

2

3

4

5

6

7

8

9

10

The 
1st & Only Italian 

Independent 
Advisor

1

Sell-side Buy-side
Note: (1) Mergermarket League Tables 2025

Italian League Table by Deal Values(1) – 2025 Selected Transactions – 2025

Private Equity 
Funds

Private 
Com

panies / 
Entrepreneurs

Listed Entities / 
Large Caps

Ranked 4th by deal value and 9th by deal volume, Equita stands as the 
#1 Independent Advisor overall in Italy based on combined positioning
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624

363

354

337

272

272

255

217

213

196

172

169

166

157

150

144

142

139

134

130

…While rising the top 20 of both EMEA and world rankings

Note: (1) LSEG League Tables; (2) Including Yamada Consulting Group

393

337

317

206

187

171

163

156

150

147

143

133

119

117

110

94

94

90

85

83

Rank Country # Deals Rank Country # Deals

1

2

3

4

5

6

7

8

9

10

11

12

13

14

15

16

17

18

19

20

1

2

3

4

5

6

7

8

9

10

11

12

13

14

15

16

17

18

19

20

(2)

EMEA Mid Cap League Table by 
Deal Volumes(1) – 2025

Global Small Cap League Table by 
Deal Volumes(1) – 2025 Selected Transactions – 2025

Sell-Side
Buy-Side

+3 
vs. LY

+2 
vs. LY
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Selected Italian M&A transactions in 2025
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Clairfield: a Partnership of Corporate Finance/M&A Firms Operating Globally

Note:

Countries with Clairfield offices Countries with local correspondents Yamada Consulting Partnership

EQUITA is exclusive member for Italy of Clairfield International, the global partnership of corporate finance boutiques active globally 
in M&A advisory

Americas
 Argentina
 Brazil
 Canada
 Mexico
 United States

Europe
 Austria
 Belgium
 Czech Republic
 Denmark
 Finland
 France
 Germany
 Hungary
 Italy

 Netherlands
 Poland
 Romania
 Spain
 Sweden
 Switzerland


Australasia 
 Australia
 China
 India
 Indonesia
 Israel
 Japan
 Malaysia
 Singapore
 Thailand
 Turkey
 VietnamAfrica

 Nigeria
 South Africa

80%
Crossborder 

execution

Top 20
M&A Advisor 
in worldwide 
midmarket

34
Countries 

covered by 
Clairfield

950
Deals closed 
in the last 5 

years

>€48bn
Disclosed
deal value 

cumulated in 
the last 5 years

500+
Professionals
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This presentation shall be considered as confidential. It may not be reproduced, redistributed or passed on, directly or indirectly, to 
any other person or published, in whole or in part, for any purpose. The views presented herein, which do not purport to be 
comprehensive, are for discussion purposes only and are based upon publicly available information that is believed to be reliable, but 
which has not been verified by EQUITA Group S.p.A. or any subsidiary of EQUITA Group S.p.A. (“EQUITA”).

EQUITA is not advocating any of the courses of action presented herein, which are being presented to solely illustrate a range of 
available options. No representation or warranty, express or implied, is or will be given by EQUITA or its directors, officers or 
employees as to the accuracy or completeness of this Presentation and, so far as permitted by law, no responsibility or liability is 
accepted for the accuracy or sufficiency thereof, or for any errors, omissions or misstatements, negligent or otherwise, relating thereto.  
In particular, but without limitation, (subject as aforesaid) no representation or warranty, express or implied, is given as to the 
achievement or reasonableness of, and no reliance should be placed on, any projections, targets, estimates or forecasts and nothing in 
this Presentation is or should be relied on as a promise or representation as to the future. Neither EQUITA, nor any of its directors, 
officers and employees shall be liable for any direct, indirect or consequential loss or damage suffered by any person as a result of 
relying on any statement in or omission from this Presentation or any other written or oral communication with the Recipient and any 
such liability is expressly disclaimed. This Presentation does not constitute an offer or invitation or a solicitation of any offer or 
invitation for the sale or purchase of securities or of any of the assets, business or undertaking described herein. In addition, it is not 
intended to form the basis of or act as an inducement to enter into any contract or investment activity, and should not be considered 
as a recommendation by EQUITA. In furnishing this Presentation, EQUITA does not undertake any obligation to provide any additional 
information or to update this Presentation or to correct any inaccuracies that may become apparent. 

DisclaimerDisclaimer



www.equita.eu


	Diapositiva numero 1
	Diapositiva numero 2
	Breaking into the top 10 rankings by Deal Value and Volume as 1st Italian Independent M&A Player…
	…While rising the top 20 of both EMEA and world rankings
	Diapositiva numero 5
	Selected Italian M&A transactions in 2025
	Diapositiva numero 7
	Diapositiva numero 8
	Diapositiva numero 9

